Continuing to look at Graph #8, we see that for homes over $250,000 at every price range the
percentage of homes listed for sale far outweighs the percentage of homes sold. As an
example: Of the total homes listed between $300,000 and $400,000 for sale in 2009 was 15%,
but only 6% of the homes sold in 2009 were in this $300,000 and $400,000 range. The
Absorption rate in this price range is 27.9 months.

Looking at the two pie charts in Graph 8, you will find this same discrepancy in all the price
ranges above $250,000. The problem with the Market of homes listed for more than $250,000
is that the difference between listings and sale is severely out of balance. Supply significantly
outstrips demand. This market requires either less inventory, more consumption or more
attractive pricing to reduce inventory. Reduction in Supply is the only thing that can bring
down the Absorption Rate and return balance to this Market.

Our final analysis of the Las Cruces Real Estate Market in 2009, and

our expectations for 2010 is found in the Executive Summay

beginning on Page 1.
(e you considering buying a fiome, selling a fheme, o
investing in the Las Cuces Real Estate Manket?

Please contact us for a free, no obligation brochure with our strategic
plan for making most of the current Las Cruces Real Estate Market.

For All of vour Real Estate Needs: Contact Evelyn Bruder, CRS. GRI, ABR. CYBERSTAR
E-mail: evelyn@homeslascruces.com Call: 575-6507224 or Toll Free:888-532-9069

Hittp:www.HomesForSaleIlnLasCruces.com S!ﬂnm
Http:www. YourFirstHomelInLasCruces.com l

Real Estate|
575-522-3698 |






















WIe I, WeAA( AEISH [N SINL) SeT JIpnag uspay

00000£LS 00000SS 00000%S 00000€S 0000SZS 00000ZS
00000.LS > -00000SS -00000%S -00000€S -0000S¢S -00000ZS -0000STS 0000STS >

I . o

ot

(SIWOH 31VS3Y + SINOH M3IN) LINYVIN
H4S 6002 V.10l 3H1 404 31Vd NOILJHOSaV

G# ydeio






